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NARENDER KUMAR
 Mobile: +91-8607798889 ~ -Mail: narenderkr.vats@gmail.com

Seeking assignments in Financial Management with an organisation of repute.
PGDBA-Finance & PGDSCM with 15+ years of accomplished experience in

Finance & Accounts


   

 Sales Accounts









Statutory Compliance


   




Consistent success in maximizing financial performance. Proficiency in claim settlement, manage Sales accounting, receivables & payables management and finalization of accounts.



LT Foods Ltd., Gurgaon, Haryana 

     
Asst. Manager-Sales Accounts
     Since June’07
LT Foods Limited is one of the country’s leading global company of package rice foods under the flagship brand “DAAWAT” and “HERITAGE”,”ROYAL”,”ORANGE” etc. Being the other premium basmati brand. Daawat is among the top players in the domestic branded basmati rice markets. Also the company has complete range of staples (Atta, Rawa, Suji, Poha, Besan, Maida & Daliya) under the brand “DEEVAYA” and other product like Saute Sauce, Biryani Kit, Oddy, Rice based snacks under the brand –“KARI KARI” & Ready to Eat – Daawat Cuppa Rice.
Supreme Rubber, Sonepat, Haryana
   Assist Executive (Accounts) 
  Oct’06 – May’07
Supreme Rubber is a manufacturer of Rubber Rolls & Rice polisher in India; turnover is in excess of Rs. 100 Crores. 
KEY RESULT AREA
:-
FINANCIAL ACCOUNTING
· Preparing financial statements, Age-Wise Accounts Payables & Receivables Statements and others detail regarding Trial Balance, Profit & Loss A/c & Balance Sheets.
· Arrange stock statement/Analysis 
· Monthly Closing of Books/Trial – Sale /Purchase /Debtor /Vendor /Expense Etc.
· Domestic Business Review – P&L
· Depot Financial Efficiency
· Budget Vs Spent.
· Financial Analytics
AUDIT & TAXATION
· Attending to internal audit; evaluating the internal control systems with a view to highlight shortcomings & implementing recommendations made by Internal Auditors.
· GST

SALES ACCOUNTS
· Sales Management.
· Debtor Management.
· Receivable – Customer Outstanding/Aging/Collection
· Payable – Purchase Payment/ Depot Exp.- Imprest /C&F Exp./Freight/Labour & Commission on Sales/Distributor Claim/Advertisement Spent(Marketing)
· Credit Control.
· ATL (Advertisement/Marketing) Spent 
· TVC Expense
· Digital Expense

· Packaging/Creative Expense

· Production Expense

· Consumer Promotion

· Agencies Retainer  

· Consultant Expense

· Survey Fess
· BTL Spent (Trade Marketing )/Claim Settlement 
· General Trade - Primary Sales Schemes –Trade schemes and Input given on primary sales
· Secondary Sales Schemes – Trade schemes and Input given on secondary sales like QPS/Target based
· Distributor Loyalty Program- Distributor loyalty program including foreign trips/target based programs, DB Incentive Etc. 
· DSM Subsidy/Incentive
· Product expiry/Near to expiry /Sampling Activity
· Modern Retail Chain – TOT’S -Visibility/Product Display, Fix % Margin/Discount , Event Promotion, Growth Incentive, Product listing & New store Opening
· Distributor claim for supply to Modern retail chain.
Strong Command over Modern Retail Spent and Payment Recovery

· Food Service   - Distributor claim for supply to Hotel/Restaurant & Caterer at company contract price. 

· Distributor/Customer accounts Settlement/Reconciliation
· Interest charged on late payment.
· Approve Domestic spend/Service purchase order 
· Co-ordination with company sales depot for day to day operation for Eg. Sales, outstanding of customer/Inventory/Spent.  
· Co-ordination with domestic sales co-ordination department for dispatch to customer as per Terms.
· Knowledge of domestic supply chain. 

NOTABLE CONTRIBUTION
· 100% Presence at Plant during Covid19

· Customer Satisfaction – 100%
· Set Time line of Claim Settlement - 09 Days 

· Made claim format of foods service and modern retail supply expense for distributor – Settle all contractual items either profit or loss
· Set of MIS for Spent – Vertical Wise and Item Wise 

· Working Capital Efficiency 

· Sales Margin/GP Tracking – Region, State , Customer & Sales Team

· Worked over – New Rice Mill Project (Investment/WC-RM/FG/ROI) 

· Trial upload from legacy software Baan to SAP
LEADERSHIP

· Second Line of the Domestic Sales Accounts/Commercial Team – 15 Employee
TEAM MANAGEMENT
· Monitoring the performance of each team member to ensure efficiency in operations and to meet of individual & organisation goal.
· Meeting with team member as per requirement to smooth business operations; Expense management, payable, receivable Etc.
· Play trouble shooter role 



· Post Graduate Diploma in Supply Chain Management from SCDL, Pune. - 2017
· Post Graduate Diploma in Business Administration-Finance from SCDL, Pune. - 2010
· B.Com computers Application (BCCA).- 2006



· Working in SAP and also knowledge of ERP Baan.
· Well versed with MS Office, Tally9 & ERP, and Internet Applications.



Date of Birth


  :

23rd Dec, 1985
Address




  : 
Sonepat.
Languages Known
: 
English & Hindi
Marital Status
:

Married 
Current Location
:

Sonepat (Haryana)
Expected Ctc
:

Negotiable
Notice Period
:

30 Days

Signature

CAREER CONTOUR





EDUCATIONAL CREDENTIALS





TECHNICAL SKILLS





PERSONAL DOSSIER








