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E-mail: pvijaypavan@gmail.com
_________________________________________________________
Financial expert with flawlessly achievement in various professional assignments. Familiar in financial market, retail market and retail lending trade. Expertize in Marketing, Finance and functional support responsibilities with 19 years’ experience.
                                                           SYNOPSIS                                                                    .
· A result oriented professional with 19 years of expertize in Financial Market.

· Was part of ICICI Bank Rising Star Team in national level, and was renowned as a 

Gold Partner Member.

                                                      WORK EXPERIENCE                                                          .
· Name of Company
:  ICICI BANK LTD.
      Designation

:  Deputy Manager 

      Duration

             :  Oct 2008 – June 2019
      Place


:  Dubai & Abu Dhabi, UAE

JOB PROFILE:


· Generating business for Retail module Loans, Trade market guidance to private banking Clients and part of business development in retail banking products.
· Handling private banking client profile in private equity, structures and bonds.
· Was responsible for steering Senior Management Forum monthly which was chaired by Chief Operating Officer and Head of all divisions.

· Trial Balance submission every Monthly/Fortnightly/Daily of Branch to HO

· Posting entries in SAP - Entries related to expenses payment, reimbursement to employees, Bank entries etc.

· Maintenance of Cash register and Bank reconciliations of Branch.
      Budgeting & MIS
· Analysis of variances in monthly progress chart and acting for improvisation.

· Budget preparation on Monthly/Quarterly/Annual for Branch and ensuring all expenses incurred are within the budget set out for branch, obtaining necessary approvals as per pack note if required.

· Preparing Monthly budget for Branch and coordinating with HO for remittance of the same and for other expenses.

· Co-ordination local vendor for timely submission of account outstanding statement and timely payment to them.

· Need based projects in assistance to HR for actuary valuation quarterly and monthly salary proceeds.

· Name of Company
:  ICICI BANK LTD.
Designation

:  Relationship Officer

Duration

             :  Jan 2008 - Oct 2008

Place


:  Kingdom of Bahrain

JOB PROFILE:
· Principally handling products similar to Home loan, Retail banking and Life Insurance merchandises.

· Generating business for Home Loans through cross sell, mainly form private banking group and salary accounts divisions.

· Accelerating client referrals from CASA records for steering Life Insurance Product's and cross sell products.

· Name of Company
:  ICICI BANK LTD.
Designation

:  Sales Counselor - Home Lone

Duration

             :  Feb 2003 - Dec 2007

Place


:  India

JOB PROFILE:
· Supporting Branch walk in customers who are interested in availing Home Loans. Providing them necessary information and products offered by the Bank on cross sell front. Educative interaction with referral clients on various products offers provided by ICICI Bank. Had processed 316 Files during the term.

· Liaison with construction companies in regards with offering loan's for client's purchasing Flats in their Project's. Associated with approximately 20 construction companies.

· Conducting events like Gruha Mela , Ghar Se Ghar Thak  for promoting ICICI Bank Home Loans . 

· Assisting clients in choosing property through ICICI Home Search Team.

AWARDS 
· Was awarded as the best sales counselor for the year 2005-2006 with 30 gm. Gold coin at National Level.

· Is a Gold Partner Member of the ICICI Rising Star team. Has received a total of 96000 redemption points.

· Name of Company
:  Dobro Toyota. Toyota Car dealer in Hyderabad.
Designation

:  Sales Officer 
Duration

             :  Aug 2000 - Dec 2002

Place


:  India

JOB PROFILE
· Finding genuine clients who are interested in purchasing SUV's. Sourcing of these clients was done through referrals, events, cold calls etc.

· The secondary part of the job included offering financial assistance to these prospective customers. We had tie-up with some major financial organization's e.g. ICICI Bank, HDFC Bank etc. 

· Creating awareness of the product by way of conducting Road Show’s, Service Camp's and Exchange Mela's . Also capturing upcountry market by conducting Road Show's in rural Territory.

AWARDS   

· Was selected for the Training program conducted by TOYOTA KIRLOSKER MOTORS in Bangalore to give exposure of Sales Promotion and Customer Service.

· Was awarded as the one of the Best Sales Officer in the year of 2001-02 for achieving 130 % of the Target, with a cash prize.

                                                 ACADEMIC CREDENTIALS                                     .
2019
Perusing Advance course from IIM Raipur. Specialized in Advance Financial Analyst and Risk Management.

1997-1999
Master's in Business Management form Osmania University.



Specialized in Marketing, India.

1994-1997
Bachelor in Commerce from Osmania University

1992-1994
Intermediate form Board of Intermediate, Hyderabad



Subject (Commerce-Economics-Civics)

1992

Schooling form St Parick's High School, Hyderabad

                                        COMPUTER ACQUAINTANCE                                               .
· Microsoft Office(Excel, Word , Power Point)

· HTML, Oracle, C Language.
                                              PERSONAL PROFILE                                                  .   

Father Name




: M S Pandari Nath
Maternal Statue



: Married

Reference




: On request
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