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FLAT NO.204, TOWER-NO-7, SECOND FLOOR, SAVITRYGREENS, V.I.P.ROAD, ZARIKPUR (S.A.S)NAGER MOHALI-PUNJAB-140608.                  
Email: sdhar7614@gmail.com  Phone: (M) +91 9771436342
Aspiring for challenging Leadership Roles / Marketing & Sales profile in the field of Agri Biotech Industry 

· Competent professional offering over 17 years of experience in Agri Biotech Sector
· Currently associated with BAYER CROP SCIENCES, CHANDIGARH as Regional Business Manager – Vegetables Seeds Sales(Seminis).
· Possess field experience of working in North India &  East-India  Agriculture mainly in Vegetable   Sector, Paddy, and Plantation  (Tea)
· Demonstrated excellence in working on crops like Cotton, Paddy, Fodder-Crops, Vegetables, and Plantation
· Possess experience in Agro Chemical Sector  

· Proficiency in developing and maintaining territory specific information relative to competitors and distributors in the market mix 
· Instrumental in leading a team of 6Territery Managers & 1 MDM & (25)  Market Development Officers to achieve territory objectives

· Conversant with MS Office
· Adaptable with good communication & interpersonal skill, proficient in analysis & decision-making, demonstrates ability to work effectively in the highly competitive customer service industry
Competency Matrix 
· Sales & Marketing

· Demand Generation
· New Market Development
· Client and Channel Relationship
· New Product Establishment
· Agri Business Management
· Understanding of Rural Markets
· Collection & Forecasting
· Branding & Promotions
· Team Building & Leadership Skills 
· Analytical Ability 
· Strategic Planning

Career Accomplishments 
· Nominated for Best New Comer Award in Monsanto for FY 2010-11
· Achieved National Sales Champion Award in Monsanto in FY12-13.

· Achieved Market Development award in Monsanto in FY 12-13.

· Achieved the highest Sales Award in Monsanto in fy12-13.

· Nominated for Master Sales Award in Monsanto in FY12-13.
· Achieved 2*3 budget at Monsanto for FY 2010-11

· Effectively achieved Second Highest Sales in New Product Launch (Saathi) at UPL in Punjab in 2009

· Achieved Highest Sales of Hybrid Cotton seeds in Fazilka (Punjab) for Advanta India Ltd. (A UPL Group Associate)

· Successfully achieved  target in Project Sankalp at Syngenta in 2006

· Achieved Special Reward for Kanchanzonga Project at Syngenta in 2006
· Efficiently managed Sales & Recovery (Pvt. Dealing & Govt. Dealing) in States of Maghalayay, Manipur, Tripura (N.E. States) & Bihar Product Promotional / Development Activities and Market Development
Trainings Attended
· Winning in the Market - The Monsanto Way by Monsanto  in May’11

· Professional Selling Skills Seminar by Monsanto in Mar’10

· Group Selling Workshop by Syngenta in Apr’06
Professional Experience 
Bayer Crop Science(Chandigarh).





(Mar’10 – Present) 
Regional Business Manager – Sales (Reporting to Zonal Business Manager – Delhi)
Key Deliverables:

· Responsible for the development, growth, and management of all the business, including sales growth
· Working closely with TM’s & TDM of Himachal,Punjab, & JK.
· Spearheading Sales & Marketing activities
· Administering Segmentation and Targeting activities with focus on key brands
· Managing New Market Penetration, Product Differentiation & Branding
· Also working as product promotion Accelerator for watermelon & BWT tomato with HO team at all India level.
· Involved in Collections and Market Intelligence

· Handling promotional and advertising activities 
· Achieving operational excellence by adhering to S.O.P

United Phosphorous Limited, Moga (Punjab) 






(Jun’07 – Feb’10)
Sales Officer (Reported to Regional Manager – Bhatinda)

Key Deliverables:
· Ensured the achievement of Sales and Revenue targets
· Involved in 

· Product Portfolio Management

· New Market Development
Syngenta India Ltd, Guwahati (Assam) 







(Jun’05 – May’07)
Management Trainee (Reported to Regional Business Manager – Kolkata)

Key Deliverables:

· Involved in 

· Sales & Marketing
· Forecasting 
· Product Portfolio Management
· Collections
· Explored new business avenues by creating footprints in virgin markets
International Panaacea  ltd.                                                                                                  (Jan’04-Jun’

Marketing Representative.

Key Deliveries :

    Sales & marketing of Bio-products in Govt. Departments like Dept.of Agriculture & Horticulture etc. 

Educational Credentials 
· M.Sc. (Ag) from CCSU, Merut in 2003 with 73%
· B.Sc. (Ag) from CCSU, Merut in 2001 with 65% 

Personal Profile 
Date of Birth:

15th April, 1978
Languages Known:     
English, Hindi, Bengali, Punjabi, Dogri, Kashmiri, and Spanish
References:
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