
 

 

  

 

 

 

 

 

 

  

 

NAVNIDHI  BHASKAR 

PROFILE 

Operations Professional with 

expertise in vendor 

acquisition, purchase and 

inventory.  
 

CERTIFICATION  

• Operation management with Six 

Sigma (2019 Sep – April 2020) 

• Business Analytics - IBM 

2018(WATSON) 

• Global Immersion Program - 

NANYANG BUSINESS SCHOOL 

• Cultural Branding – Learning Curve, 

2017 

• Introduction to Marketing -UBCx 

From EDx, 2017 

 

SKILLS  

• Watson- IBM 

• Microsoft Office 
 

 

ACTIVITIES AND INTERESTS 

• Swimming 

• Scuba diving 

• Travel 

• Football 
 

 

 

CONTACT  
 

Phone: +91-9784578910 

 

Email: navnidhi.19@gmail.com 

 

WORK EXPERIENCE 

SUPPLY CHAIN MANAGER 

Asian Construction, Indore  
       Dec 2018-Oct 2019  

• Responsible for management of procurement for 4 high value 

real estate projects (Approx. Rs. 250 Crores), with average 

procurement of Rs. 3 – 5 Crores each month 

• I played an instrumental role in the implementation of ERP 

system (Nway) in the company 

• My Team was key to saving 15% in inventory costs, by timely 

implementation of controls and procedures 

• Successful negotiations with vendors and quality control 

procedures allowing for significant reduction in dead stock 
 

BUSINESS DEVELOPMENT MANAGER 

Dineout, Hyderabad  
        Jun 2018- Nov 2018 

• Responsible for covering 50% of south-east Hyderabad via face to face 

marketing for the subscription of Dineout Pay App for new vendors. 

• Client Training, Back end support for our clients and vendors and 

analysis of traffic increase due to our app 

• Marketing and Sale of various upsell packages to clients on their 

weekly and monthly reports 

EDUCATION 

WOXSEN SCHOOL OF BUSINESS  
March 2018 

PGDM  

• Brand building and marketing strategies for Skult  

• Vice-President  of The Sports Club in Woxsen School of 

Business 

• Co-founder and convener for the WPL(Woxsen Premier 

League) 
 

IGNOU  

Dec 2015 

Bachelor’s in arts (Sociology) 

INTERSHIP – VOLTAS , DELHI 

• Analyzed the position of Domestic and DPG divisions in the Indian Market 

• Understood and worked on various bidding process for inviting tenders for Domestic 

Delhi NCR Region 

• Planning of  NBS School, NCR as  “Green House Building” with collaboration with 

Kalpkrit 

 

 

 


