Deepak Yadav 
Mobile: +91-7280010002 E-Mail:  mailskapoor91@gmail.com

Seeking managerial assignments in Corporate Banking Operations/ Relationship Management with a growth oriented organization
Preferred Location: Anywhere
CAREER OUTLOOK
Offering 5 years of experience in Banking ,NBFC, Client Servicing, Customer Relationship Management, Sales, Business Development. 
Currently associated with Bajaj Finance Ltd as a Sales Manager in REMI (Retail EMI)
BEHAVIORAL COMPETENCIES

· An effective communicator with excellent relationship building & interpersonal skills. 
· Self-starter with a flair for building relationship based on professional respect, faith and trust.
· Strong analytical, problem solving & organizational abilities.
· Possessing flexible & result oriented attitude.
· Team Player
CAREER SCAN
With Bajaj Finance Ltd as a Sales Manager in REMI (Retail EMI) - Since June 2017 – Till date
Deliverables
· New Dealer enrolments for customers
· 350+ Dealers Enrolled by me in last 2 year in over all Jharkhand
· Team handling and check beat tracker on daily basis
· Top Performer in zone from last 4 quarter
· 1000+ cases done by me every month

· 170%+ AOP achievement in last financial year

Preceding Assignments

With IndusInd Bank-Deputed as Associate Relationship Manager (Emerging Corporate) - Since Nov 2015 – April 2017
Deliverables
· Monitor and address HNI clients banking and Investment requirements 

· Use financial acumen and investment expertise to review a client's personal data, align clients need through superior service, seamlessly align service delivery for enhanced experience; thereby helping the client to reach his short term and long term investment goals 

· Focus on business development across liabilities, assets & fee to sustain and achieve growth in relationship value, revenues & improved client stickiness 

· Achievement of product-wise targets 

Formulate outbound and inbound sales plan to acquire new HNI customers for increasing customer base of the portfolio.
With ICICI BANK LTD as Officer- Jun 2013 -Nov 2015 
Deliverables
· Acquiring retail liabilities product viz savings account, current account, term deposit and retail assets product viz home loan , auto loan , personal loan.
· To generate income through selling various products in line with Product campaigns that emerge from product and customer needs                                                                                                     
· Extending improvisation of relationship with clients and generating cross sell of third party product.

· Ensuring that customer’s deliverables reach on time.

· Ensuring that accounts opened are sufficiently funded and deepened in the subsequent months.

· Generating leads through existing customers.

· Responsible for making better team efforts to achieve company target.

· Responsible for ensuring strict compliance of know your customer and anti-money laundry norms to avoid any sort of fraudulent transaction.

Significant Highlights

· Got appreciation certificate by Zonal head for maximum number of saving customer acquisition

· Got appreciation certificate by State head for outstanding performance in ANR value.

ACADEMIC CREDENTIALS
2015
B.A from Sunrise University 


    


   

2012
12th from PSEB




            


2010
10th from PSEB.
PERSONAL DOSSIER
Date of Birth:

26-10-1991
Address:

House No 98, Mahadev Nagar, Lohara, Ludhiana Punjab - 141016
Languages Known:
English, Hindi and Punjabi.

Date :

Place :










Deepak Yadav
KEY SKILLS


SME Client Acquisition   


Retail Customer Servicing


Building CASA Book


  Trade & Forex














