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Surendra Yashwant Matkar
E-mail: surendra1.matkar@gmail.com

Contact Number: 9890499342
  

Objective: 
Seek a job in a reputed company where there is a chance of sustainable growth of my skills, to be honest and learn new professional qualities. 

  

Qualification : 
B’Pharmacy  MBA (Marketing) 

  
Work Experience: 
Company- Bharti Airtel Ltd (Oct-19 till Date)
In Apr-21, Promoted as Zonal Sales Manager- Retail And Fiber for Central Maharashtra Zone.(Solapur, Nanded, Latur, Beed, Osmanabad, Hingoli, Parbhani and Pune Upcountry)

· Handling 7 on roll TSMs along with team of 105 off roll employees.

· Retail and Broadband channel operations, GTM and Customer experience.
· Responsible for Store Operations- New store Opening and appointment of emplyees.
· Work include smooth coordination with Project and planning team for seamless Broadband coverage.
In Oct-19, Joined Bharti Airtel as Channel sales Manager- Broadband for Pune and PCMC area.

· Assigning XFEs (Xstream Fiber Executive) according to catchments
· New rollouts as per plan and potential 

· Build relationship with society management/ committee members
Company- Aditya Birla Idea Payment Bank (Mar 2018- Oct-19)
In Mar 2018, Joined as Area Sales Manager for Pune Region. 
· Handling team of 7 Retailer development executive (agency payroll) for proper distribution of banking Point in City as well as Upcountry Area with help of 8 Distributors. 

·  Planning and launching new catchment in city as well as upcountry area for payment bank.
· On job training to team on timely manner to ensure proper communication of newly launched products.
Company- Bharti Airtel Ltd (Nov 2011-Feb 2018)
In Jun 2016, was shifted to Prepaid as Urban Territory Manager,(Jun-16 to Feb 18)

Taking care of Pune city area. Was handling territory of 1.5 Cr with 1 distributors and 11 FSEs.
As Urban Territory Manager, my job responsibilities are

· To ensure proper Distribution in assigned territory.

· To ensure new product communication in territory.

· Assign beat and route to FSE’s.

In May 2013, was shifted to new profile as Channel Manager- Telemedia (Broadband)  Pune, (May 13 – Jun 16)
As channel Manager, my job responsibilities are
· To ensure proper Tag utilization in Assigned area.

· Recruitment & training of new FSE & channels

· Find new opportunities to increase DSL business by acquiring new buildings.

· Implement new schemes for FSE & DSTs to increase business.

In November 2011, was shifted to the new profile of Rural Territory Manager – Sales with South Maharashtra zone based at Satara. (Nov 11- May 13)
 As a RTM, my job responsibilities are to administer the following-

· To ensure Distribution is strong to complete the market requirements through the RS and rural distributors

· To focus on increasing the count of transacting outlets and SIM selling outlets month on month

· Maintain the benchmark for  SPL and DPL

· To drive gross with activities like canopy activity on hatt day, bike activity with some additional schemes to the customers.

· To launch new products with proper  communication displays at all outlets

· To ensure no issues are pending of claim with RS/RD/Outlets
· To ensure and maintain stock norms at RS/RD/Outlets

· To ensure and maintain DTH stock according to company norms as well as service part of DTH budiness.

Company- Sanveer Infotech Pvt.ltd (Dec 2010- Nov 2011)
Was working as Executive- Sales for Sanveer Infotech Pvt.Ltd, (System Integrator for Bharti Airtel Ltd)  Pune, From Dec 2010 to Nov 2011.
Sanveer Infotech Pvt.Ltd is based in Pune, India. Sanveer Infotech is associated in USA with company Shilpa Systems Inc. & providing its services in India & USA.

Sanveer Infotech is premium partner with Cisco, IBM, TRENDnet, JVC, APC, & with Airetl for its data products.

At Sanveer Infotech my responsibilities are
· To handle different types of customer.

· To develop new customer with better interaction of communication skill.

· To focus on big projects as being assigned by management.

· To take strong follow-up of client on the submitted offer

  

Academic Details: 

  

	Exam 
	Year 
	Board/University 
	Score(%) 
	Class 

	MBA (Mkt) 
	2011
	Pune University
	59.25
	Higher Second

	B Pharm 
	2008 
	Shivaji University 
	61.25 
	First 

	Diploma 
	2004 
	Mumbai University 
	66.70 
	First 

	H.S.C. 
	2002 
	Maharashtra Board 
	63.67 
	First 

	S.S.C 
	2000 
	Maharashtra Board 
	65.33 
	First 


      

Other Achievements: 

  

· Rewarded As Best RTM for the Month of Aug 12 in Maharashtra and Goa Circle. 
· Qualified for National Contest in Bharti Airtel Ltd March to Macau. Rank 2nd nationally.
· Rewarded as Best TM- Telemedia for year 2015-16
· Stood 7th Nationally in Contest Dominate in December
· Winner of achievers Club for 2 Years.
· Best ZSM for July, Oct and Nov 21.
Personal Details:  

Name                      
: Surendra Yashwant Matkar. 

Date of Birth            :  20 Nov 1984
E-mail                     
: surendra1.matkar@gmail.com

Gender                     : Male. 

Martial Status          : Married 

Nationality               : Indian. 

Contact Number      : 9890499342
Languages Known   : English, Hindi & Marathi. 

Permanent Address  : House no 12/17, Basappa Peth, Radhika road,Satara-415001. 

Hobbies                    : Playing Cricket . volleyball,

                                   Watching TV and listening music.

