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AMIT PRASAD SAMAL

Mobile No.: 9861927610, 9437522891
Email Id: amit.samal89@gmail.com
Address: SITANATH RESIDENCY FLAT NO-301,KOEL CAMPUS,PATIA,BHUBANESHWAR-24

PROFESSIONAL SUMMARY
Healthcare and diagnostics leader with 15+ years of progressive experience in sales, business development, and strategic operations across oncology diagnostics, molecular pathology, and clinical research collaborations. Proven ability to build markets for advanced diagnostic technologies including genomics, NGS, molecular oncology, and immune profiling. Recognized for driving regional expansion, team leadership, and innovative partnerships with CROs, clinicians, and hospitals. Actively completed  executive programs in strategic management for continued growth into leadership and strategy roles.

EDUCATIONAL QUALIFICATION

· Professional Program in Advanced Corporate Strategic Management from IIM Visakhapatnam- Sept’24 to April’25/ Generative AI for Data-Driven Business Decision-Making from IIM-Mumbai.
· PGDM, in Marketing Management with HR (67%), from G.L.Bajaj, Greater Noida- 2009-2011
· BA in Economics (Hons.), B.J.B Autonoumous College, Utkal University, Odisha (60.3%)- 2006-2009
· +2, C.B.S.E Board from Kendriya Vidyalaya School No.1, Odisha. (68%)- 2004-2006
· 10th from Kendriya Vidyalaya School No.2, Odisha. -2004
CAREER HIGHLIGHTS

Present Work Details:

Organisation   : Unipath Specialty Laboratories Ltd.(INTAS Group)
Designation    :  Deputy General Manager- Odisha,AP & TG
Duration          :  November 2020 to till date 

Over The past 15 years, Unipath Specialty Laboratory Limited, has successfully established itself as one of the leading diagnostic brands; having successfully expanded across 11 states. Unipath is a multi-specialty pathology laboratory catering to the fields of Molecular Pathology, Cytopathology, Biochemistry, Immunology, Serology, Haematopathology, Flow Cytometry, Histopathology, Cytogenetics& Microbiology- all under one roof.

Unipath offers a comprehensive range of clinical laboratory tests for prognosis, early detection, diagnosis & monitoring of diseases and boasts of state-of-the-art equipment that has been designed to provide quality reports as quickly as possible. 

·  Leading regional business operations for Odisha & Andhra Pradesh across high-end diagnostic services with specialization in Hematology (Flowcytometry), Molecular Oncology, NGS Based & High-end Routine Tests. 
· Generating business by marketing investigations and establishing contacts and meeting with Hematologists, medical and surgical, Radiation oncologists, Lab Directors & stake holders in major corporate hospitals.
· Contracting with various Contract research organizations and Pharmaceutical companies for Cancer clinical trials which require molecular diagnosis of cancer patients through High-End Technologies
· Induction & Training to Field staff.
· Organizing CMEs and Patient Education Programs.
· Assigned for the business Service development skills & technical enhancement of the Sales team of eight Executives/Managers.
· Conducting market analysis to get a fair idea of the latest market trends and the competitor moves ahead to achieve market share metrics by providing appropriate product mix & pricing strategies. 
·  Developing and driving marketing communications through market requirements, Product positioning & collaborating with product team to ensure that marketing plans are synced with projected releases.
·  Ensuring timely collections from the clients within the stipulated credit period while managing the credit clients of the company and maintaining smooth operations.
 Building and maintaining positive connections and working relationships with medical personnel and also with the supporting administration.

Past Work Details:
Organization   : Oncquest Laboratories Ltd. (DABUR Group)
Designation    :  Area Sales Manager - Odisha
Duration          :  October 2014 to November 2020
With a decade of experience under Dabur belt, Oncquest is known for its excellence in Clinical Diagnostics. From its first avatar as an R&D focused entity, Oncquest has evolved into a reference laboratory in the field of Oncology, and more recently into a multi-platform Pathology Services provider with a core focus in Molecular Pathology and Surgical Pathology Services. 

Its logistic capabilities and geographical spread make Oncquest an ideal associate for clinical activities in India. Oncquest’s accredited quality systems ensure customer satisfaction through any of its customer-centric service offerings.
Job Profile:
· Looking after the complete activities of Sales in Odisha.
· Generating business by marketing investigations and establishing contacts and meeting with hematologists, medical and surgical oncologists in major hospitals.
· Contracting with various Contract research organizations and Pharmaceutical companies for Cancer clinical trials which require molecular diagnosis of cancer patients through High-End Technologies
· Induction & Training to Field staff. 
· Organizing CMEs and Patient Education Programs.
· Assigned for the business Service development skills & technical enhancement of the Sales team of four executives. 
· Conducting market analysis to get a fair idea of the latest market trends and the competitor moves ahead to achieve market share metrics by providing appropriate product mix & pricing strategies.
·  Developing and driving marketing communications through market requirements, Product positioning & collaborating with product team to ensure that marketing plans are synced with projected releases.
·  Ensuring timely collections from the clients within the stipulated credit period while managing the credit clients of the company and maintaining smooth operations.
·  Building and maintaining positive connections and working relationships with medical personnel and also with the supporting administration.
Past Work Details:

Organisation   : Cryobanks International India Pvt. Ltd (Health Care Industry)
Designation    : Sr. Relationship Manager - Odisha

Duration          : December 2010 to September 2014 (3years & 10months)

Inc.USA has set up their cord blood Stem Cell Bank in India in a joint venture With RJ Corp, a pioneer in the collection, isolation, and storage technologies for cord blood stem cells, is located in Gurgoan.  Initially formed as a semen bank and a clinical and andrology laboratory, expanded its scope of business into the field of cord blood banking. 

The company is focused on providing high-quality umbilical cord blood stem cell processing, and storage for both private family use and public donation purposes. 

Job Profile:

· Popularize a new concept of Stem Cell banking among the target Audience.

· Seek target groups and Collect database of Potential clients and Lead sources.

· Training and preparing the new relationship executives/fresher’s for field work. Individually taking up medical, inbound and doctor referrals.

· Assisting my team to resolve medical/technical issues with the clients, Cord blood collection.
· Providing home / office presentations to Corporate/Govt. Clients about stem cell banking and convincing them to go ahead with the concept. 
· Enroll targeted number of potential clients every month.

· Fix appointments with the clients, giving them Power point Presentations, Responsible for collection of payments.

· Build relationship with key Stakeholders like Gynecologists, Hospitals, Pathology's and centers. Including Health Insurance.

· Conducting Antenatal classes (ANC) in the Hospitals OPD to the expected Fathers and Mothers. Ensuring good gatherings for ANC’s. Generate Leads in ANC’s and converting them in to Enrollments. Responsible for Conducting Workshops/Seminars.


Core Competencies
· Healthcare Sales & Market Expansion

· Molecular Diagnostics (NGS, PCR)

· Team Leadership & Regional Management

· CRO & Clinical Trial Collaboration

· KOL Engagement & CME Execution

· Revenue Growth & Compliance



Professional Highlights

· Achieved 2X–4X revenue growth in new territories

· Consistent top performer in oncology diagnostics

· Supported CRO-led clinical research projects

· Delivered market insights for pricing & test launches
Skills Summary 


· Strong verbal and personal communication skills
· Adaptability and ability to work under pressure

· Professional Presentations
SUMMER TRAINING

    Organisation: - NALCO Bhubaneswar
    Project Title: - Export Strategies of Aluminium by NALCO.
    Period         : - 5th May 2010 - 10th July 2010

Short Term Projects 

· To analyse the monetary and fiscal policies of RBI.

· To formulate a customer relationship strategy with reference to HUL.
Volunteerism 

· Managed AIMA QUIZ competition with up to 500 in attendance which required coordinating registration, topics and speakers with 12 committee members including the AIMA President and Director of Business Administration program.
· Arrangement of blood donation camp in graduation with association of District blood bank with up to participation of 300 students in our college.

Technology 

· Technically skilled cross-platform expertise (Win/Mac) and proficiency in MS office (Word, PowerPoint, Excel), PGDCA (Full Time).
Dissertation 

· CONSUMER’S BUYING BEHAVIOR OF FMCG PRODUCT (Colgate) CATEGORY WITH REFERENCE OF HUL

Extracurricular Activity 

· Participated in Games, Annual festival, National conference & other activities in the College.

· Industrial visit to Daikin Air Conditioners India Pvt. Ltd. , Parag Diary & Caparo Steel

Linguistic Ability

· Expert written and verbal fluency in English, Hindi & Odiya.

PERSONAL INFORMATION

Date of Birth
    

05th January 1989
Marital Status


Married

Nationality

   
Indian
Father Name

   
Mr.Anirudha Samal
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             Mrs.Manasi Samal                     
